Powerful Presentations: 6 Steps to Success
Teacher’s Notes
Step 5

Dear Teacher,

The intention of these Teacher’s Notes is simply to provide you with ideas we have
found to work in the classroom when we use the book. For each page of Step 5, you
will find:

1. Warm-up Question — a simple question that gets the students thinking and,
perhaps, talking.

2. Pre-Teaching — concepts students might need to understand before engaging the
material

Questions to Anticipate — Questions from students we have encountered

Talking Points — This section is meant to provide useful language you can use if
you find it useful and appropriate. It is phrased as “teacher talk™. If you don’t find
the style of the language useful, you might find the content useful.

5. Communicative Activity — This activity allows students to interact with one
another using the concept(s) explored in that section.

Thank you,

Carl, Jenelle and Josiah
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Today we are going to
begin Step 5.

You have your presentation
content and your visual
aids. Now it’s time to get
ready to:

Perform Your Presentation
with POWER!




Warm Up Activity (Optional)

WARM UP
Teacher: You should choose a TED Talk or other video that is
appropriate for your students and their level.

Purpose: The purpose of this activity is to show students how body
language impacts perceived confidence and communication. By
the end of this activity, students should be able to describe the
differences between good and bad body language.

Description: This is a Think-Pair-Share (TPS) activity. Introduce
PEGS: Posture, Eye Contact, Gestures, Smile. Explain that these
four elements are important for good body language. Clarify that
the best presenters stand up straight (posture), make eye contact,
move their hands naturally (gesture), and smile occasionally while
speaking. Tell students that they will watch a TED Talk on mute
and focus only on the speaker’s body language. While watching,
students should think about their answers to the following
questions:




Warm-up activity con’t

1. What do you like and dislike about the speaker’s body language?
2. Does the speaker appear confident or nervous? Why?

3. Does the speaker appear friendly or not? Why?

4. Based on the speaker’s body language, what do you think the
topic of his/her presentation is? Why?

After watching, pair students and ask them to share their answers

with a partner. Finally, ask pairs to share their ideas with the whole
class.

For Lower Level Students: Pre-teach a few more vocabulary words
to help students describe body language: listing, pointing, motions,
charisma, and pacing.

NOTE: Direct students to page 104 when introducing PEGS.




Perform
” f with Power

You're not just going to present your presentation. You're going to perform it!
Presenting can be boring, but 2 performance is always excitng.

When you perform, both you and your audience have more fun. In addition,
performances tend to be powserful and memorable. Just think. Which do you
remember more ezasily: 3 movie you watched in high school or a lecture from one
of your high school teachers? Mast likely, you remember the movie more easily.

n this step, you will leasn how to perform you pressntation powerfully,
memorably, and confidently!

In this step, you will learn about:

Body Vocal Audience
Language Variety Management

Warm Up Question
What is the best performance you've ever seen? Why?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e  high school lecture

Questions to Anticipate
e What is the difference between performing and
presenting?
e What makes a performance fun?

Talking Points
Look at the guy in the image. Actually, he looks pretty average,
doesn’t he?

But if you look at his eyes, his posture (the way he is standing)
and the way he’s dressed, he does look powerful. He looks

confident.

In Step 5 we are going to learn how we can use our bodies, our
voice and the way we move to make our presentations more
powerful. As you work on these elements, you will begin to feel
more confident about what you are saying.

One important thing to remember is that if you “appear”
confident, the audience will think you are confident. There is a
common phrase “Dress for Success”. If you LOOK successful to
other people, it will help you BE successful.




Warm Up Question
Each key term is a skill for performance. Which skill will be easiest
for you, and which skill will be most difficult? Why?

Pre-Teaching
Students need to be familiar with the following terms and

concepts:
e stage
Guiding Questions ® posture
Questions to Anticipate
How do | e When and e What is the difference between good and bad body
best use the use my voice how should
stage? effectively? | gesture? la nguage ?

e Why should you vary your voice?

Talking Points
OK. As we learn about performing your presentation with power,
e e e Sy ———— we’re going to be using the Key Terms. So let’s have a look at them

Great body icnguage can moke 0 presenter seem enthusiastic

o Key Terms O

g

now.
Rhetorical Questions “Rhetorical questions™ ask the audience
to think.
You can ask rhetoncal QUestions when you want your Gudience to .
think about zomathing. Everyone take 60 (or 120) seconds and read the terms and their
Stage Use “Stage uze” means where you stand and when you deﬁnlﬁons

move curing your presentation.
Expenienced prasenters know that effective s10Ge Use CoN Make thewr
presentation more interasting.

PEGS Posture, Eye Contact, Gestures, Smile. OK. Now close your books! And answer my questions.
The key o confidencs is using PEGS when you interact with
the oudience.
Vocal Variety Vocal varityincludez the votume, pacing.sn 1. Whatincludes volume, pacing and intonation?
intonation of your voice. ) . . . .
A prezantar who Aiows when £ pGuse and mhan £0 Speck quickly What kind of question makes the audience think?
has good vocal vanaty.
3.  What means where you stand and move when you are
presenting?
4. How do you communicate besides using your voice and
words?
5.  What does the “E” in PEGS mean?

6. What does the “S” in PEGS mean?
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Step S: Perform With Powsr




EXZ2E» Body Language
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Benefits of Body Language

Body language plays an important role in your presentation. First, strong body
language helps you to show confidence. Strong body language also helps to
keep your audience engaged. It's boring to watch a presenter who never moves.
Finally, strong body language can help your audience to better understand the
words you're saying. This adds meaning and emphasis to your presentation. You
will l2arn about two areas of body language:

ey
A
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Warm Up Question
Who are three confident people you know? What is their body
language like?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e adds meaning

e emphasis

Questions to Anticipate
e  Why does strong body language show confidence?
e How do you use a microphone and show strong body
language at the same time?

Talking Points

In the past, it was common for presenters to stand behind a
podium and talk to the audience. These days, that doesn’t work
anymore. The audience wants to feel that the presenter is
talking to them, like you’re having a conversation with them.

In Step 4 we learned that we should choose images that help the
audience more clearly understand our words. In a similar way,
we should use our bodies on the stage to help the audience
better understand our message and our points.

A lot of research has been done about body language. In

general:

* 55% of what a person “says” is understood through body
language

* 38% is understood through tone of voice

*  ONLY 7% is through the meaning of words.

That why we call it body “LANGUAGE”!




Stage Use
No matier the 222 of your stage, use it! Just make sure YOu usze it celberately. Why? Stage
movement can be your fnend or enemy.

When you move When you move without
deliberately, you will... purpose, you will...

Feel calmer Block your visuals
Engage your audience Diztract your sudience
Show conficence Look nervous
Vizually organize your speech Seem disorganized snc unprepared
How do you move deliderately? Move when you change iceas. Usually, peopie change idess

when they transition to the next section of their presentation. You have five zactions in your
presentation: the i'\t'a:\.‘:toﬂ. tody 1, body 2, Dody 3, and the concluzion. This means you
should move four times.

Body 1 | Body 2 |

\ Introduction /

Conclusion
—

Step S: Parform With Powsr

Warm Up Question
Have you ever had a class that was so boring you wanted to
fall asleep? What class was it, and why was it so boring?

Pre-Teaching
Students need to be familiar with the following terms and

concepts:
e deliberate
e fidget

Questions to Anticipate
e Why does movement help us pay attention?
e Isit okay to move more than four times during my
presentation?
e Canl move when I’'m not changing ideas? If so, when
can | move?

Talking Points

What happens when you look at something that is
completely still, not moving at all? You might start to think of
something else (or daydream) or you might even doze off
(fall asleep). It’s similar when you watch a presenter.
PRESENTERS NEED TO MOVE ON STAGE

How do you feel when someone repeatedly taps a pen on
the desk? Or when you see someone moving part of their
body over and over again for no reason? You might feel
annoyed, right? It is similar when a presenter walks back and
forth across the stage without a purpose.

PRESENTERS SHOULD MOVE WITH PURPOSE

Each member of the audience wants you to have a
conversation with them. So you need to move on stage so
you can create the perception of speaking to each person
individually.




There are, cf course, other ways to move deliderately on the stage. For example, you can
move frward, backward, and sice-to-zide 22 well. These movements require mere practice,
but they are 2iz0 powerful.

More Tips for Deliberate Movement

Forward When you move frwerd, you show pession. Move
forward when you want to inspire your audience or
chalienge them to co something.

Backward When you move backward, you show zericusness.
Move backward when you went to caim your sudience’s
emctions.

Left to Right When you move left 2o right, yOu CBNn revisit 8 previous

ices in your pre:ergr.ion. Mowe left to right when you
want to repest an ides, piace, or person you airesdy
talked about.

Right to Left When you move rignt to left, it's easy to show time
pazsing. Remember, your audience sees the opposite
movement: le®t o right. Move night to left when you
want to show time pazzing or introduce & new ides.

Activity 5.01 Mapping Your Movement

Think about your presentation. in the space below, craw where your visuals will be
Then draw & map of where you will stand for each section of your presentation: the
introduction, becy 4, body 2, Dody 3, anc conclusion

> STEP1 > STEP2 > STEPS > STEPA > STEPS 3.0 10
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Warm Up Question
When in your presentation might you want to help your
audience feel inspired?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

° movement

Questions to Anticipate
e Should our movement map be the same as the
example on page 977
e What are some ways to make our movement map
different?

Talking Points

We know that movement is important to make a connection
with the audience. Your movement also helps you show
emotion.

If you are having a conversation with someone and they take
a step towards you, how do you feel? If they take a step
backwards, how do you feel?

Let’s look at the blue box on (page 98) and think some more
about moving with a purpose.

It’s also a really good idea to make a map of your movement.
Look at Activity 5.01. Where do you want to stand for each
of your points? When is it a good time to move forward?
Backward? To the left or to the right?




Gestures

“Gesture” means to “move your hands.” Gesturing iz @ good way 0 engage your sudience.
Qestures are differsnt from fdgeting Decause gesturss nave purpose. Sesturss should
match and reinforce what you're saying. 'Whnen you fidget, you move without purpese. This
makes you lcok nervous and unprepered. However, you don't need to gesture all the time.
When you're not emphasizing anything, let your arms hang st your sides. This is & confident,
neutral pezition. Below i 8 kst of some common hand gestures. As you uze these gestures,
remember that you want them to make senze to your sucience.

Lizting

Count *4, 2, 3" on your fingers; pinch fingers to show “first, second, third™

1/My/sae

Put an cpen paim on your chest; fold elbow and point hand towarc chest near shoulders
You/Your

Move your hand towsrds the audience and crag it from left to right.

Asking the Audk to Do or Consider S g
Open your a7m and spread them wide, keeping your paims up.

Comparing Two Things

Hold your right nand out to the sice with the paim up. Then do the zame on the left.
Pointing

To refer to something you mentioned before, point to the place on the stage where you said
it. R will heip the audience remember.

Gestures to Avoid

()

Crossed Arms Hands in Pockets Hands on Hips

Step S: Purform With Powsr

Warm Up Question

Some people gesture a lot when they speak, but other
people keep their hands to themselves. What is your habit?
Why do you think this is?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e neutral

Questions to Anticipate
e Why does keeping your arms at your sides look
confident?
e Dol need a gesture for everything | say?

Talking Points

There’s a saying that “the eyes are the windows to your
soul.” In a way, gestures are the windows to your emotions
or “state of mind” when you make a presentation.

When you are talking to someone you usually don’t
consciously think about their gestures, but you can “read”
their intentions and emotions.

Your audience will do the same with your gestures. So make
sure you avoid negative gestures like the ones at the bottom
of page 98.

As you prepare your presentation, take some time to
observe others while they are talking. What gestures do you
notice? What can you tell about their mood, emotions or the
meaning of their words?




Section 1 Activity (Optional)

Purpose: In this activity, students will help each other generate ideas to add

body language to their presentations. Students will also be able to practice
their introductions in front of an audience.

Description: This is a charades (acting silently) activity. Pair students into A
and B partners. Ask partner A to read his or her introduction aloud to
partner B. Then, partner B reads his or her introduction aloud to partner A.
After reading introductions to each other, students have 10 minutes to work
separately. Partner A prepares body language for partner B’s introduction
while partner B prepares body language for partner A’s introduction.
Finally, partner A reads his or her introduction aloud to the class while
partner B acts out appropriate body language for partner A’s introduction.
Then partners switch roles; partner B reads his or her introduction aloud to
the class while partner A acts out appropriate body language for partner B’s
introduction. Continue until every pair has shared with the class.

For Lower Level Students: The student who is performing body language
may have their partner’s script in front of them.




BE=LF)» Vocal Variety

Using Your Voice

Your voice plays an important role in showing confidence. Think of 3 confident
person. What dos: thizs person sound like when speaking? Now think of 2
nervous person. What does this person sound like when speaking? To show
confidence, you must speak carefully, emotionally and loud enough for the
entire audiencs o haar you.

Speak Carefully Speak Emotionally Speak Loudly

>STEP 6 >
Mottvate whi Perposcful Rescarch and Dynamic Perform with
Your Mexzage Plazaig Sepport sign Power

Warm Up Question
Who has a voice that you like to listen to? What do you like
about this person’s voice?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

® monotone

® intonation

Questions to Anticipate
e What does speak carefully mean?

® Isit possible to speak too loudly? How loud is too
loud?

Talking Points
Using your voice gives you another opportunity to help the
audience understand you better.

If you speak in a monotone (no change in your voice) what
does that tell the audience?

Let’s brainstorm a little:

*  What does speaking in a whisper indicate?

*  What does speaking loudly say to the audience?
*  What does speaking with emotion mean?

Keep these ideas in mind as you practice your presentation.




Volume

Spesking sucibly means speaking at 2 comfortable volume. You shouldn't yell cuning your
presentation, but everyone needs to hear you. Be ready to spesk more loudly than normal.
Practice spesking more loudly Dy talking to & fiend in 2 large room. Azk your friend to stand
st the back of the room. When your friend can hesr you, you've found the correct volume.

Activity 5.02 Normal Voice VS Presentation Voice

In your normel spesking voice, sy, “Hello, my name i and | am
preparing & presentation about -

How zoft or lowd iz your normal spesking woice? Circie your veice’s volume on the scale
below.

Somt Loud

Now with a partner, stand =t cpposite encs of & room. In 8 voice that your partner can
hear, say, “Hello, my name iz andlam prepanng a presentabion about

How loud was your presentation voice? Ask your partner, and cirde the volume on the
scale below

® & & & @
Loud

Soft

Speed

Spesking carefully mesns not speaking too fast. Spesking oo fast can cause two prodlems.
First, when you spesk too fast, you seem nervous and your sudience doezn’t have time to
think Instesd of talking fast, pause Driefly Detween ideas. This will give your sucience time to
understand your message. Finally, avoid saying, “anc,” between each sentence. Instead, pause
for s moment anc then continue. This will make you Zound more relaxed and prepered.

Plan Your Vocal Variety

Many presenters use these symbols when they prepare. See if they work for you.

If you want your sucience to feel excitec and inspired,

- Spukqicﬂy zpesk Quickly. If you want your sucience o know
you're angry about something, spesk qui:th'.
If you want your sucience to feel zericus or caim,
vee Speak Slowly | zoesk siowly. ¥ you want to emphazize zomething,
zpesk slowty.
Fauze occazionally if you want to build your audience’s

anbiopetion or emphasize something.

Step S: Perform With Powsr

Warm Up Question
Some people find it difficult to speak loudly. What could a quiet
person do to increase their volume more effectively?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

® Dpace

® presentation voice

Questions to Anticipate
e  Why does speaking quickly communicate nervousness?
® Where do | draw the vocal variety symbols in my script?

Talking Points

It’s important that you find the right speaking volume when you
are speaking. It’s not really difficult, but you need to practice to
make sure the people in the back of the room can hear you.

You want the audience to feel that you are having a conversation
with each of them, but it’s different than talking with your friend
who’s standing right in front of you.

Another element of “Vocal Variety” is your speaking speed (or
pace). You have to speak slowly enough so that the audience
understands your words.

What does it usually mean when someone is speaking very
quickly? Right. It probably means they are nervous.

Let’s look at the box at the bottom of p. 101 and see how we can
plan our vocal variety.




Emotion

Speaking emotionslly means

siowly. When telling an angry 5

changing your intonstion anc acding expression. 'When teling
a heppy story, sound enthusiastic. Whnen telling a zerious story, use & soft voice and
Y. increaze your volume and speec. The more emotion you

Zhow with your voice, the more powerful your presentation will be.

Activity 5.03 How Different Emotions Sound

Some of the emotions below have cescriptions of how they should sound. Fill in the
blank, descriding how the other emotion should sound.

i1 E

Normal volume; low tone; speaking 2
little slow; pausing occazionally

2

L::E'mrr-.: tone; emphasiting words
often; sometimes speaking fast and
sometimes speaking slow

Somewhat zoft; low tone; gentle sound;

pesiong a8 Intle slowly

4

Loud; simozt shouting; low tone; harsh
zound; speaking & little fazt

3

Loud; high tone; spesking a Fttie fast

A
Fazzion

Anger

C
Excitement

Seriousness

zoesc

mm)mmm> STEP 6 =
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Warm Up Question
What emotions will you need to show during your presentation
and when?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e tone

e harsh

Questions to Anticipate
e What does speak carefully mean?
® Isit possible to speak too loudly? How loud is too loud?

Talking Points

Think about the three purposes of giving presentations: to inform,
to persuade and to inspire. Which one do you think has the most
emotion? It’s probably persuade or inspire, right? Why? It’s
because you are trying to make the audience change their thinking
or their behavior.

Do you think people make decisions to change their thinking or
behavior based on logic? or emotion? The research shows that
usually people decide based on emotion. So you need to be able to
show your emotions in a way that will support your ideas. And
remember that even in informative presentations, you want to
show how people will benefit from the information you are giving
them.

Let’s look at Activity 5.03 and see what different emotions sound
like. Then you can use emotion better in your presentation.




Section 2 Activity (Optional)
Intonation Charades

Purpose: To help students practice saying phrases using different emotionsin a
fun way

Description: In this activity students will work in pairs.

Student A writes 10 emotions on ten small slips of paper.

Student B writes 10 short phrases on ten small slips of paper.

Procedure: Students take turns drawing one emotion and one phrase from the
pile; the target student says the phrase showing the emotion; the listening

students have to guess the emotion (and can require each other to repeat the
emotion until it sounds genuine).




Low Level Student Support: The Instructor provides the emotions and
phrases

Possible Emotions: Serious, Passionate, Angry, Happy, Excited, Sad, Bored,
Enthusiastic, Crazy, Romantic

Possible Phrases: Thank you.
Goodbye.

| hate you.

Do | have to?

Can you believe it?

| never do that.

Help me!

Guess what!

I’'m hungry.

This hamburger is amazing.
Oh no! | forgot to do my homework!
What time is it?

| never watch TV.

| love presentations.

| had so much fun.




m Audience
Management
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Lead the Audience

When you give 3 presentation, you are the center of attention. You might find
this situation scary, but don't worry. Your ideas are valuable, and you've worked
hard to prepare. Your hard work is about to pay off.

To be the center of attention, you need to control the room. This means you
need to lead your audience. You can do this by:

. Asking for audience

({

Stap S: Perform With Powsr

Warm Up Question
Do you like to participate during classes or lectures? Why or why
not?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e control the room

e center of attention

Questions to Anticipate
e What does audience management mean exactly?
e Whatif I don’t want to be the center of attention?

Talking Pointsa
A presentation is an OPPORTUNITY to talk with an audience and
share your ideas. And your ideas are worth hearing about, right?

So it makes sense that you should try hard to get the audience to
pay close attention.

Mark Twain once said, “There are two types of speakers. Those
who get nervous and those who are liars.”

Basically, he is saying that we are all nervous when we present.
But there are ways to feel more confident and, equally important,
there are ways that we can “appear” or “look” confident.

We should also remember that it should not be “you VS the
audience”. It should be “you AND the audience.” How can you

make this happen? One way is to get the audience to JOIN you
and work with youl!

Let’s see how we can do that.




Showing Confidence

If you're like mozt pecple, you'll feel nervous when you present. Thats why we recommend
“zhowing” confidence instead of “Deing” confident. 1tz normal to be nervous. Bven the best
speskers feel nervous dbefore D'ﬂ!"\ﬁﬁ:' Theze speakers have simply learned to control their
nervousness. S0on, you'll know how to control nervousness. Showing confidence is mostly
about body language. It's easy to rememder good body langusge using:

PEGS
Pozture Ey= contact Gezture Sile
I [ -
| =@
- a4

Activity 5.04 Recognizing Confidence

Think of 8 confident person. How €0 you know this person is confident? Choose ways
o show confidence from the box below O write your own answer!
Posture I Eye Contact I Gesture I Smile I
Example Confident Person: Barack Obama iz confident becauze he...
1. Makes eye contact
2. @estures when he speaks
3. Smyles
MyConfidentPerson: iz confident Decause hefshe
1
3.
> STEPA > >>STEP 6 >
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Warm Up Question
On a scale from 1-10, how nervous do you feel before speaking in
public? Why?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e showing confidence

e control nervousness

Questions to Anticipate
e Dol have to choose a confident person that | know, or can |
choose a celebrity?
e Should | smile if I'm talking about something sad or serious?

Talking Points

Confidence is key! How can you be confident on stage? We
suggest you practice PEGS. To see how important PEGS is, answer
these questions about the opposite of PEGS. What is a presenter
“telling” the audience when:

they are slightly slumped over?

they look at the floor or up at the ceiling?
they never move their arms or hands?
they never smile?

Ll e

Simply put, the presenter doesn’t look confident.
When you stand up straight, look at your audience, move naturally
and smile, your audience will feel engaged and will be more likely

to listen attentively.

PEGS is the KEY to Confidence!




105

Audience Participation

Audiencs participation iz & Zrest way t0 snsrzIe your suciencs.
It alzo shows that you sre interested in your sucience. The most
common form of audience participetion i asking questions. Whnen
YOu 23k 8 questaion, the audience can respond Dy thinking, raising
their nancs, or speskng.

Invitation to Think

Rhetorical guestions are questions that ask the sudience to think.
Theze guestions are & grast way 0 involve your audience without !
slowing down your presentation. Sefore aszking your rhetorical y )
question, let the sudence know that they should think of an anzwer. N

Think for 2 moment. Are you really 20 Dusy that you can't set azice 20 minutes

each day to exercize?

Invitation to Raise Hands

Sometimes, it's helpful to sliow your audience o participate even
more. A grest way to do this is to ask your aucience to raise their
hands. Rsise your own hand while you 23k your question to show
the sucience what you want them to co. i

(The presenter raizez hiz hand.) Have you ever ekt 50 overwheimed Dy work
that you were sure you would %il? Go ahesd and raise your hand i you've ever
feit thiz way.

Invitation to Speak

Mske it desr that you want spoken snswers. ¥ you don't, your
sucdience will remain zilent. First, invite your sucience to spesk.

. N [N TER)
Next, ask your question 8 second time. Finally, pause. This gives your ""'T"'
sucience time to think of and call cut answers.

We all dislike our jobs sometimes. What are zome things you con't Fke sbout
your job? Go ahead and call out your answers. What are zome things you don't
like at work?

Step S: Perform With Powsr

Warm Up Question
What are some things that a presenter can do to make his or her
audience happy?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e give-and-take

e callout

Questions to Anticipate
e Whatdoldoiflaska question that my audience doesn’t
know the answer to?
e  What if my audience gives me an answer that | don’t
expect?

Talking Points
Why is audience participation a good idea?

We’'ve mentioned before that you want to have a “conversation”
with your audience. Think about conversations that you have with
your friends, family or classmates. Is it a “one-way” exchange,
where only one person interacts (talks)? No, right? As presenters
we should think of our presentation in a similar way. We should
give our audience an opportunity to participate.

Let’s look at pa. 105 and see some ways we can do that.




Activity 5.05 Asking for Audience Participation

Put each of the expressions Delow in the correct category:
Consider this for ¢ moment.
Just think.
Plecse share your ideas.
If your answer is “¥es,” then piease roise your hond.

Don't be Gfraid to 5Gy your answer.

Pouse ond imagine this

Show @veryone your answer by raising your hond.

Foel free to tell us what you think.
Don’t be shy, iet us sée your hond.

Invitation to Think | Inwitation to Raise Hands |  Inwitation to Speak
i 1 1

a. 3 3.

Managing Audience Responses

Wnen you ask for aucience participation, you might get 2 perfect answer. Other times, your

audience might not say what you expect. Your audience might even cizagree with you. That’s
why you must be prepared to respond to any answer. You never want to tell an sucience
member, “You're wrong.*

There are two steps 0 rezponcing to your audience. First, acknowledge your sudience's iceas.
Show spprecistion for their willingness to participate. Sacond, transition to your own ides

Expected Answer: E2ng Interruptec

Presenter: We sl cizike our jobs zometimes. Whnat are some things you don't
like adout your job? Qo ahesd and call out your answers. What are zome things
you don't like at work?

Audience: My Dozz! Gating uo sarly! Saing told what to do!

Presenter: Sxactly! Treze things bother & lot of people, and zomesimes, they
bother me, too. What really drives me crazy, though, is being interrupted.

Thiz iz & 2ooC sxample becsuse the presenter scknowledges the sudences icess. She
says, “Exactly!” to show sgreement. Then, even though no one gave the expected answer,
zhe transitions to her idea. This saves time and keeps the atmosphere comfortable. Wnen
presenters repeat their QJ!:‘D-DH: over anc over, suciences can get stressed

> STEP4 > STEPS =1 P

Motivate with Parpossful Rescarch and o Perform with
Your Meazage Plazaimg Seppart sign Fower

Warm Up Question
Have you ever volunteered in class only to be told by your
teacher that you’re wrong? How did you feel?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e expected answer

e acknowledge ideas

Questions to Anticipate
e If my audience is wrong, why is it bad to say that
they’re wrong?
e Whatif I don’t agree with my audience? Do | have to
pretend that | agree?

Talking Points
Let’s continue with our analogy of having a conversation with
your audience.

When you are talking with friends or family, do you always get
the response from them that you want or expect? Probably
not. What do you do when you don’t get the response to
expect?

Working with an audience is similar. If you ask a question, you
won’t always get the response you expect. That is OK. It’s
normal. You just have to be prepared to understand and
respect the responses you get. Then be able to guide the
audience in the direction you want to go.

Let’s look at p. 106 and get some ideas about how to do that.




Activity 5.06 Anticipating Audience Responses

Ancwer the questions below to anticipate what your sudience will say.

1. What is one guestion you want to a3k your audience to answer?

2. What snswer will you expect?

3. What are three different snzwers your audience might say instead of your expected
snswer?

R
Q( & %
S Tal

.

Warm Up Question
Do you like being surprised? Why or why not?

Pre-Teaching
Students need to be familiar with the following terms and
concepts:

e anticipate

Questions to Anticipate
e How can | guess what my audience might say?

Talking Points

The best way to guide the audience after they respond to you is
to try and guess (anticipate) what their responses might be
BEFORE your presentation.

Look at Activity 5.06 and think about your presentation.

What questions do you plan to ask your audience?

How do you think they might respond?

Step S: Parform With Powsr




Step 3 Activity (Optional)
Stare & Share

(an Eye Contact activity)

Purpose: To help students get in the habit of making eye contact with
their audience.

Description: Students stand in a circle. If students make eye contact
with each other, they must trade places in the circle without breaking
eye contact; if eye contact is broken, then students should go back to
their original place and try again. Once two students trade places, they
cannot trade again with each other. They should make eye contact with
others.

After students get the hang of the activity, add emotions while they are
making eye contact: Serious, Passionate, Angry, Happy, Excited, Sad,
Bored, Enthusiastic




LY Step Summary

You're nesriy there! In this step, you learned how to perform your presentation. You know
how to show confidence and involve your sudience. You 2izo know how to move celiberately

and vary your voice,

Author’s Model

. means speak slowly

S means stage movement

8L means body language

J means pause

V means voice

Oral Presentation

Voice, Body Language, and Stage

My friend Sara was smart, hargworking,
beautiful, anc kind. 50 it was no surprise
that she was the favorite for the upcoming
mansger position. ()

But then, [ st only 35, / Ssra had & mazsive
heart attack. How could this have happened
to my yourg, thin, beautiful frienc?

| slways thought that a3 long 25 you were
thin, you were nealthy | thougnt thatas long
8z you were thin, you could eat whatever
you wanted. Have you ever thought this
Raise your hang if you have. /

Sara’s hesrt attack showed me whether
Yyou are overweight or not, esting nesitnily
15 important. Her heart attack showed me
that eating healtnily is important not only
for your hesith but siso for your career.
Hindered by hesrt damage, Sara could only
work recuced hours. Her salary had to dDe
cut, and the manager position came and
went. [ Sne went from being & company
favorite to having aimost zero professional
mobility

V: Fazzionste, energetic
BL: @esture toward image of Sara
S: Stand center right

V:Ssd
Id hands out to the sides, paims up
: Step forward o azk the que::iur and
move to the center

V- Serious, passionate

BL: Raize hand

EL- Move hand to chest on “me”

V- Serious, zad

SL: Gesture 10 the side with nght hand on
“company fvornte” gesture to the sice with
jeft hand on “2ero profeszional mobility”

Talking Points

Let’s see how the author planned to
use her voice, body language and the
stage.

Read the Author’s Model and pay
attention to how the author makes
notes for each part of her
“performance”.
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Author’s Model (continued)

Oral Presentation

Voice, Body Language, and Stage

Who here wants to De successful? [ Who wants
to get more done in less time? / Who wants to
impres: their bozz and maike more money? If you
want these things, then you have to st healthily.
When you est healhily you empower yourze?
professionaily anc zet yourself up for success. In
thiz way, you Can eat your wey o the top!

The first benefit you'l notice when you start
e21ing healthily = that you will have more energy.
Your body is @ machine. Everything is connected.
Think of the machines you have in your ife, lie
your computer. Would you download = virus
on your computer? Of courze not! That wouls
damage your machines, causing them to slow
down. Esting unneaitrhy foods iz like cheosing to
downlozad 8 virus.

When you est hesithily you give your dody
nutrients ke vitaminz, minersis, anc proteins.
These nutrients give your bocy instructions adout
how to function. 'When you est unnestnily, you
give your body sugars, %ts, and chemicals that
give wrong instructions about how to function. /
Thiz iz wity eating unheaithily steals your energy.
(...} Your Dody iz getting the wrong instructions
on how to operate and has to work hard to repair
that damage.

When you're tired, you're more likely to take 3
work bresi. These bresis ususily involve drinking
coffes or sating & candy bear from 8 vending
machine. Thus, the cycie of eating unhesitnily,
feeing tred, and taking more work bresks
continues. Thiz reduces your daily procuctvity.
For sxample, look st the pescn sting next
to you. / Imagine that this person eats () five
servings of fruits and vegetables at jesst %our
times 3 week, and you don't. / Simply becauze
of esting heakthily this person is [...) 20% more
productive than you. In other words, what you
do in two hours, he or zhe finishes in just overan
hour and = halt Who co you think your bess &
2oing 0 be more impressed with? / ¥ you want
to De the person who impreszes, then you need
to hear the next truth,

S:'Walk to the le®t while aski
Queztions; stand stage e
BL: Raize nand while 2sing questions
V: Pazzionate, then excted for the
message

V: Fazzionste, senous
BL Hold up & finger on “first benefit”

8L Hold hancs out to the sides, paims
up, when asiong the guesbon

S: Remain stage left Dut turn Dody to
face the rignt haif of the audience

BL: Gesture to the side with rignt hand
on “Wnen you est heakhily,” gesture o
the zice with left hand on
“When you eat unheskhily”

BL- Gesture to the image of vending
machines.

BL:On “cycie,” draw 2 orcle in the
air with finger. Then list “eating
unnheskhily”

“feeling tired,” and “taking more work
Dreskz” on fingers
BL: Gesture toward the image of
vegetables anc deys of the week

BL: Point to the yellow dar ine on
“Wh2t you CO" and point to the biue dar

ne on *he or zhe”

Vo Energetic

Talking Points
As you read through the Author’s
notes, notice:

Where is she standing?

How is she using her body to support
her words?

It may sound a little strange, but
sometimes it takes “planning” to “look
natural”!

Step S: Perform With Powsr
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Your Mexzage

Author’s Model (continued)

Oral Presentation

Voice, Body Language, and Stage

The zeconc bensfit t0 eating nesknly is
better concentration. Have you ever hacd =
big project to complete, but you struggied
to complete 7 / When | was in university,
| interned st & publizhing company for two
montns. it was my jcb to proofread ail the
new manuscripts Defors submittng them
to the head editor. | worked (...) long hours
anc often had to stay lste. To survive my 8O-
hour work weeks, | often skippec mesis and
drank extrs coffes. /

After s month or 50, | started having troudle
concentrating. At the time, | couldn't
understand it. | was working hard, and | had
never had trouble getting things done in the
past. But sucdenly, | was Darely meesing my
deaciines, anc my work was ricdled with
mistakes. If my intemship had been a resi
job, | woulc nave been fired for sure.

What | now understand = that was
sabotaging my concentration with my
unhesithy esting. Our bodies maintain
concentrstion by buming nutnents
throughout the dey. So when | zkipped
meakz, | Ikerally stopped giving my body
the fuel that it needed to function. It no
wonger that my job performance dropped!
/ Esting hesithily mesns more than just
esting fruits and vegetabies. It also means
esting [...) regulsrly and consistently
According to = study concucted by
the Heath Enhancement Research
COrganization, people who eat healthily [...)
sl cay are 25% more likely t0 have Detter
job performance. This mearns that if you are
esting hesithily and eating corsistently, you
have & much better chance of impressing
others with your work.

It's Fke you're gettng ready to run a8 100
meter race, but whille everyone else iz stthe
starting st O meters, you're starting at 25
If your work is that good, you're definitely
Zoing %o get your bosss sttention. When
you do, you want to be reacy.

How? Just listen to my next idea.

> STEPA 2

S:'Walk to the center of the stage
BL- Gesture toward the audience with
paim up while asiing the guestion
EL- Bring paim to chest on “I"

V: Sericus but also passionate

V:Senous, 8 ittie zad
BL: Holc hand to head, as though you have
2 headache

BL: Bring paim to chest on “my,” then
gesture over shoulder with thumb out on
“firec for sure”

V: Serious but also passionate

BL: Gesturs towards the image of
circulating nutrients, miming their
movement throughout the body

V: Very passionate, simost excited

BL: Move both hancs to the sices in &
circular motion on “all dey”
S: Move zlightly right o that you don't
block visuals

8L Gesture towsrd the image of runners

in the back on “while everyone eize,” then

gestures toward the image of the runnerin
front on “you're starting at”

> SIEP 6 >
ic Perform with
sign Fower

Talking Points

Planning your stage movement is
really important because it doesn’t
come naturally. Especially be careful
not to block the screen if there is an
image you want your audience to see.

However, for body language, you only
need to plan your gestures for your
most important points (sentences).
Your natural body language should be
OK for most of your presentation.




Voice, Body Language, and Stage

A third benett to eating healthily is & better
mood. How? If our bodies ame machines,
then cur brains are the opersting centers.
In cther worcs, our brainz run our bodies.
Medicine, psychology, and neuroscence
have sl shown that our Drains use chemicals
to communicate. What we est affects these
chemicals, zo when you est unhealthy foods,
these chemicals can get out of balance.

Let me give you an example. Suppose that
you est a piece of chocolate cake. This
sweet trest iz boaded with sugan. When you
est 8 lot of sugar, it relesses an excesz of &
chemical that makes you feel happy [ n
the short term. As this chemical fades, your
happy mood fades, causing you to %eel sad,
irritated, or bored.

Your mood plays & key role in your werk
becauze it affects your sttitude and working
refationships.

Think cf your favorite people in your office
or 3t your compan. Whnat are they like?
Let me get some voluntzers. How would
you descrive ther personaities? (cails on
volurteers) Exactly. In genersl, cur fsvonte
people to work with are friendly, harc-
working, depencable, anc reiaxed. Anc these
peopie sren't just your favorite; they tend to
be your Doss’s favorites, t00. They're stable,
50 your bozs knows that he or zhe can rely on
them. If you want to improve your working
relationzhips and get shesd simply by being
happier, then eat healthily. It's that simpie!

In conclusion, people like my friend Sara wait
1o est heaithily until they are overweight or
suffering from & sickness, but you can't be
8 success if you lack the adiity to do your
job well. 50 con't wait! T maximize your
succesz, start esting neakhily now.

Az your energy and concentration improve,
your productivity will increasze. As your mood
and happiness improve, your relstionshins
will prozpes And when your employers
obzerve your enhanced contributions, they'll
reward you 23 well. With 2 heaithy ciet, you
can et your way to the top!

S:Move to the right of the stage

ychology,” and
rs, then move
Doth hands to the zides in 3 small circular
motion, paims up, on “have all shown.*

EL: Raise hand while asking the question

V: More serious throughout the sentence
starting “As this chemical faces..”

V: Fazsionate

EL Raize nand while ssiing the guestions

BL: List “friendly” “nard-working,”
“cependadle,” and “relaxed” on fingers
BL: Gestur yward the nght on “your
favorite,” then gesture toward the left on
“your boss's favorites”

V: Exctec on *It's thet simple®”
V: Sericus
S:Move to the center of the stage
8L Holds hancs to the side and slightly
forward, palms up on “In conchusion,
people like my friend Sars™

S: Move forward
V: Fazzionste
BL: @esture to the right for each “a3 your /
when your..” and then to the left for each
“your [ they'IlI*

V: Pazzionate, excited

Talking Points

You can see how well the author
planned her movement, gestures
and vocal variety.

You don’t have to be as detailed as

the author, but remember that the
more you plan, the better your
presentation will be!!

GOOD LUCK!!!

Step S: Perform With Powsr




Section 4 Activity (Optional)
Practice Like the Author

Purpose: To give students a chance to see (and practice) how the author’s
model works. They can then incorporate these ideas into their presentation.

Description: The author’s model text and the notes are cut into sections.
Students work in pairs. Student A gets a section of text and the notes. Student
B gets only the section of text. Students A “performs” the section according to
the notes. Student B watches and listens and tries to write down the voice,
body language and voice notes as Student A performs.

For lower level students: Instead of “trying to do all of the notes (voice, body
language and stage movement) at the same time, they can do them one at a
time.

NOTE: Students A and B should read through their section of the Author’s
Model before the activity to familiarize themselves with the content and flow
of that section. This preparation will allow them to focus on the voice, body
language and stage movement while they do the activity.




Student A

My friend Sara was smart, hardworking,
beautiful, and kind. So it was no surprise
that she was the favorite for the upcoming
manager position. (...)

But then, / at only 35, / Sara had a massive
heart attack. How could this have happened
to my young, thin, beautiful friend?

| always thought that as long as you were
thin, you were healthy. | thought thatas long
as you were thin, you could eat whatever
you wanted. Have you ever thought this
way? / Raise your hand if you have. /

V: Passionate, energetic
BL: Gesture toward image of Sara
S: Stand center right

V: Sad
BL: Hold hands out to the sides, palms up
S: Step forward to ask the question and
move to the center

V: Serious, passionate

BL: Raise hand

Student B

BL:

My friend Sara was smart, hardworking,
beautiful, and kind. So it was no surprise
that she was the favorite for the upcoming
manager position. (...)

But then, / at only 35, / Sara had a massive
heart attack. How could this have happened
to my young, thin, beautiful friend?

| always thought that as long as you were
thin, you were healthy. | thought that as long
as you were thin, you could eat whatever
you wanted. Have you ever thought this
way? / Raise your hand if you have. /




Student A

When you’re tired, you’re more likely to take a
work break. These breaks usually involve drinking
coffee or eating a candy bar from a vending
machine. Thus, the cycle of eating unhealthily,
feeling tired, and taking more work breaks
continues. This reduces your daily productivity.
For example, look at the person sitting next
to you. / Imagine that this person eats (...) five
servings of fruits and vegetables at least four
times a week, and you don’t. / Simply because
of eating healthily, this person is (...) 20% more
productive than you. In other words, what you
do in two hours, he or she finishes in just over an
hour and a half. Who do you think your boss is
going to be more impressed with? / If you want
to be the person who impresses, then you need
to hear the next truth.

BL: Gesture to the image of vending
machines.

BL: On “cycle,” draw a circle in the
air with finger. Then list “eating
unhealthily,”

“feeling tired,” and “taking more work
breaks” on fingers
BL: Gesture toward the image of
vegetables and days of the week

BL: Point to the yellow bar line on
“what you do” and point to the blue bar

line on “he or she”

V: Energetic

Student B

BL:

BL:
BL:

BL:

When you’'re tired, you’re more likely to take a
work break. These breaks usually involve drinking
coffee or eating a candy bar from a vending
machine. Thus, the cycle of eating unhealthily,
feeling tired, and taking more work breaks
continues. This reduces your daily productivity.
For example, look at the person sitting next
to you. / Imagine that this person eats (...) five
servings of fruits and vegetables at least four
times a week, and you don’t. / Simply because
of eating healthily, this person is (...) 20% more
productive than you. In other words, what you
do in two hours, he or she finishes in just over an
hour and a half. Who do you think your boss is
going to be more impressed with? / If you want
to be the person who impresses, then you need
to hear the next truth.



Student A

The second benefit to eating healthily is
better concentration. Have you ever had a
big project to complete, but you struggled
to complete it? / When | was in university,
| interned at a publishing company for two
months. It was my job to proofread all the
new manuscripts before submitting them
to the head editor. | worked (...) long hours
and often had to stay late. To survive my 80-
hour work weeks, | often skipped meals and
drank extra coffee. /

S: Walk to the center of the stage
BL: Gesture toward the audience with
palm up while asking the question
BL: Bring palm to chest on “I”

V: Serious but also passionate

Student B

BL:

BL:

The second benefit to eating healthily is
better concentration. Have you ever had a
big project to complete, but you struggled
to complete it? / When | was in university,
| interned at a publishing company for two
months. It was my job to proofread all the
new manuscripts before submitting them
to the head editor. | worked (...) long hours
and often had to stay late. To survive my 80-
hour work weeks, | often skipped meals and
drank extra coffee. /




Student A

In conclusion, people like my friend Sara wait
to eat healthily until they are overweight or
suffering from a sickness, but you can’t be
a success if you lack the ability to do your
job well. So don’t wait! To maximize your
success, start eating healthily now.

As your energy and concentration improve,
your productivity will increase. As your mood
and happiness improve, your relationships
will prosper. And when your employers
observe your enhanced contributions, they’ll
reward you as well. With a healthy diet, you
can eat your way to the top!

V: Serious
S: Move to the center of the stage
BL: Holds hands to the side and slightly
forward, palms up on “In conclusion,
people like my friend Sara”

S: Move forward
V: Passionate
BL: Gesture to the right for each “as your /
when your..” and then to the left for each
“your / they’ll”

V: Passionate, excited

Student B

In conclusion, people like my friend Sara wait
to eat healthily until they are overweight or
suffering from a sickness, but you can’t be
a success if you lack the ability to do your
job well. So don’t wait! To maximize your
success, start eating healthily now.

As your energy and concentration improve,
your productivity will increase. As your mood
and happiness improve, your relationships
will prosper. And when your employers
observe your enhanced contributions, they’ll
reward you as well. With a healthy diet, you
can eat your way to the top!




Student A

Think of your favorite people in your office
or at your company. What are they like?
Let me get some volunteers. How would
you describe their personalities? (calls on
volunteers) Exactly. In general, our favorite
people to work with are friendly, hard-
working, dependable, and relaxed. And these
people aren’t just your favorite; they tend to
be your boss’s favorites, too. They’re stable,
so your boss knows that he or she can rely on
them. If you want to improve your working
relationships and get ahead simply by being
happier, then eat healthily. It's that simple!

BL: Raise hand while asking the questions

BL: List “friendly,” “hard-working,”
“dependable,” and “relaxed” on fingers
BL: Gesture toward the right on “your
favorite,” then gesture toward the left on
“your boss’s favorites”

V: Excited on “It’s that simple!”

Student B

BL:

BL:

BL:

Think of your favorite people in your office
or at your company. What are they like?
Let me get some volunteers. How would
you describe their personalities? (calls on
volunteers) Exactly. In general, our favorite
people to work with are friendly, hard-
working, dependable, and relaxed. And these
people aren’t just your favorite; they tend to
be your boss’s favorites, too. They’re stable,
so your boss knows that he or she can rely on
them. If you want to improve your working
relationships and get ahead simply by being
happier, then eat healthily. It’s that simple!




Student A

Who here wants to be successful? / Who wants
to get more done in less time? / Who wants to
impress their boss and make more money? If you
want these things, then you have to eat healthily.
When you eat healthily, you empower yourself
professionally and set yourself up for success. In
this way, you can eat your way to the top!

S: Walk to the left while asking
questions; stand stage left
BL: Raise hand while asking questions
V: Passionate, then excited for the
message

Student B

BL:

Who here wants to be successful? / Who wants
to get more done in less time? / Who wants to
impress their boss and make more money? If you
want these things, then you have to eat healthily.
When you eat healthily, you empower yourself
professionally and set yourself up for success. In
this way, you can eat your way to the top!




Review Game

Here's how to play: Getin a group. The first player spins two coins.

Move forward Move forward B Move forward
R one pace. Two spaces. three spaces.
Head Head Head -l

Follow the instructions in esch space. The first person to the FINISH iz the winner.
Important Rule: Whnen it is your turn, do not look Dack st Step 5.

Talking Points
OK. Let’s see what we’ve learned
during this Step!

Get into groups of 3 or 4 and play
the Review Game.




Review Crossword

Instructions:
Waork sione or with & partner to solve the puzzie. You can find the words in thes Step and in
the gloszary in Appencix 8.

L1 T T T

|
I
[TTTTTTT]

Across
1. to recognize
€. to act, or deliver a presentation
8. the pesition of your body (Le. standing
up straignt)

3. to move your hands

10. Posture, Eye contace, Gestures, Smile

Answers are on page 135.

ek i s

L]

Down

feeling that you can do something wel

W

doing zomething with purpoze
the feeling of & place or & situation

to make interested

IS

lbucness of voice or other sound

FUN CHALLENGE!

Work with a partner and try to
solve the crossword puzzle.

Step S: Parform With Powsr




Helpful Expressions

TSI ER) Body Language

Phrases to ask the audi to do or

8

1.1 challenge each and everyone one of you to...
i challenge @ach and everyone one of you to give o sincers
compliment o G stronger every day.

Phrases for comparing two things:

1.0n the one hand... on the other hand...
On the one hand, Going to the gym is expensive. On the other
mand, poying to trect preventabie diseases Nke dicbetes is even
more expensive.

BETT¥E) Vocal Variety

To express seriousness:

4.1 truly beleve thet.
1 truly believe that if we all work together, we con stop gioba!
worming and sove the environment.

To express anger:

4.1t is an outrage that...
it is an outroge that so mony children in the United Stotes are lming
n poverty.

To express sadness:

1 iz nesrtoresking.
Whether you're 10 years oid or 30 years oid, decth is hearthreaking.

m Audience Management

To ac

dge the s ideas and ition to your own:

1.Gooc ices, but I'm lcoking for & sightly different answer.
Good ideg, but I'm icoking for G sNghtly different crswer. Instecd
of kistening to music, | recommend dancing to Music to relieve your
stress.

2.Thats s 2ood point. | have & different idea, though.
That's o good point. | have o differant idea, though. My idea is that if’
we want to be hoppier, we hGwe o sprecd RGppiness to others first.

> STEP4 > STEPS >3- 1P

Mottvate whi Perpossful Research and 3 Perform with
Your Mexzage Plazamg Seppart sign Fower

Talking Points

Here are some Helpful

Expressions that you can use in
your presentation.

You can use them now or come
back later and use them.




Hints for Greater Success

Body Language

Move forward on stage during your conclusion.

Your conclusion is your last chance to show passion to the asudience.
Whether your purpose is to inform, persuade, or inzpire, you should
move forward curing your concluzion. Thiz will show your passion and
will make you seem interested in your sudience.

Vocal Variety

Vary your volume to get your audience’s attention.

Changing the volume of your voice i 2 great way o get your sucience's
sttention. When you want your audience to listen carefully, spesk in 8
softer voice. Speaking in & oft voice can aiz0 make your sudience feel
like you sre sharing & secret with them. in contrast, if you want to shock
your sudience, spesk in & louder voice. Spesking in 8 loud woice can aizo
show your pazzion to the sudience.

Audience Management
Motivate your sudience to listen through energy, humor, and breaks.
Sometimes audiences are required to listen to a presentation. Whnen this
happens, the audience izn"t slways motivated to listen. If thiz happens to
YOu, try one of the following suggestions to gain your sucience’s favor:
8. Prezent energetically anc emthusissticaiy
b. Try to make your audience laugh

€. @ive your sucience a short break during your presentation

Step S: Perform With Powsr

Talking Points

Here are some useful HINTSs to
keep in mind as you prepare
for your presentation.




