
Powerful Presentations: 6 Steps to Success 
Teacher’s Notes 

Step 5 
Dear Teacher, 
The intention of these Teacher’s Notes is simply to provide you with ideas we have 
found to work in the classroom when we use the book. For each page of Step 5, you 
will find: 
1.  Warm-up Question – a simple question that gets the students thinking and, 

perhaps, talking. 
2.  Pre-Teaching – concepts students might need to understand before engaging the 

material 
3.  Questions to Anticipate – Questions from students we have encountered 
4.  Talking Points – This section is meant to provide useful language you can use if 

you find it useful and appropriate. It is phrased as “teacher talk”. If you don’t find 
the style of the language useful, you might find the content useful. 

5.  Communicative Activity – This activity allows students to interact with one 
another using the concept(s) explored in that section. 

Thank you, 
Carl, Jenelle and Josiah 



Today	
  we	
  are	
  going	
  to	
  
begin	
  Step	
  5.	
  	
  

You	
  have	
  your	
  presenta�on	
  
content	
  and	
  your	
  visual	
  
aids.	
  Now	
  it’s	
  �me	
  to	
  get	
  

ready	
  to:	
  
Perform	
  Your	
  Presenta�on	
  

with	
  POWER!	
  



Warm	
  Up	
  Ac�vity	
  (Op�onal)	
  

WARM	
  UP	
  
Teacher:	
  You	
  should	
  choose	
  a	
  TED	
  Talk	
  or	
  other	
  video	
  that	
  is	
  
appropriate	
  for	
  your	
  students	
  and	
  their	
  level.	
  

Purpose:	
  The	
  purpose	
  of	
  this	
  ac�vity	
  is	
  to	
  show	
  students	
  how	
  body	
  
language	
  impacts	
  perceived	
  confidence	
  and	
  communica�on.	
  	
  By	
  
the	
  end	
  of	
  this	
  ac�vity,	
  students	
  should	
  be	
  able	
  to	
  describe	
  the	
  
differences	
  between	
  good	
  and	
  bad	
  body	
  language.	
  

Descrip�on:	
  This	
  is	
  a	
  Think-­‐Pair-­‐Share	
  (TPS)	
  ac�vity.	
  	
  Introduce	
  
PEGS:	
  Posture,	
  Eye	
  Contact,	
  Gestures,	
  Smile.	
  	
  Explain	
  that	
  these	
  
four	
  elements	
  are	
  important	
  for	
  good	
  body	
  language.	
  	
  Clarify	
  that	
  
the	
  best	
  presenters	
  stand	
  up	
  straight	
  (posture),	
  make	
  eye	
  contact,	
  
move	
  their	
  hands	
  naturally	
  (gesture),	
  and	
  smile	
  occasionally	
  while	
  
speaking.	
  	
  Tell	
  students	
  that	
  they	
  will	
  watch	
  a	
  TED	
  Talk	
  on	
  mute	
  
and	
  focus	
  only	
  on	
  the	
  speaker’s	
  body	
  language.	
  	
  While	
  watching,	
  
students	
  should	
  think	
  about	
  their	
  answers	
  to	
  the	
  following	
  
ques�ons:	
  



Warm-­‐up	
  ac�vity	
  con’t	
  

1.	
  What	
  do	
  you	
  like	
  and	
  dislike	
  about	
  the	
  speaker’s	
  body	
  language?	
  
2.	
  Does	
  the	
  speaker	
  appear	
  confident	
  or	
  nervous?	
  	
  Why?	
  
3.	
  Does	
  the	
  speaker	
  appear	
  friendly	
  or	
  not?	
  	
  Why?	
  
4.	
  Based	
  on	
  the	
  speaker’s	
  body	
  language,	
  what	
  do	
  you	
  think	
  the	
  
topic	
  of	
  his/her	
  presenta�on	
  is?	
  	
  Why?	
  

A�er	
  watching,	
  pair	
  students	
  and	
  ask	
  them	
  to	
  share	
  their	
  answers	
  
with	
  a	
  partner.	
  	
  Finally,	
  ask	
  pairs	
  to	
  share	
  their	
  ideas	
  with	
  the	
  whole	
  
class.	
  

For	
  Lower	
  Level	
  Students:	
  Pre-­‐teach	
  a	
  few	
  more	
  vocabulary	
  words	
  
to	
  help	
  students	
  describe	
  body	
  language:	
  lis�ng,	
  poin�ng,	
  mo�ons,	
  
charisma,	
  and	
  pacing.	
  

NOTE:	
  Direct	
  students	
  to	
  page	
  104	
  when	
  introducing	
  PEGS.	
  



Warm	
  Up	
  Ques�on	
  
What	
  is	
  the	
  best	
  performance	
  you've	
  ever	
  seen?	
  	
  Why?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  high	
  school	
  lecture	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  is	
  the	
  difference	
  between	
  performing	
  and	
  

presen�ng?	
  
●  What	
  makes	
  a	
  performance	
  fun?	
  

Talking	
  Points	
  
Look	
  at	
  the	
  guy	
  in	
  the	
  image.	
  Actually,	
  he	
  looks	
  pre�y	
  average,	
  
doesn’t	
  he?	
  	
  

But	
  if	
  you	
  look	
  at	
  his	
  eyes,	
  his	
  posture	
  (the	
  way	
  he	
  is	
  standing)	
  
and	
  the	
  way	
  he’s	
  dressed,	
  he	
  does	
  look	
  powerful.	
  He	
  looks	
  
confident.	
  

In	
  Step	
  5	
  we	
  are	
  going	
  to	
  learn	
  how	
  we	
  can	
  use	
  our	
  bodies,	
  our	
  
voice	
  and	
  the	
  way	
  we	
  move	
  to	
  make	
  our	
  presenta�ons	
  more	
  
powerful.	
  As	
  you	
  work	
  on	
  these	
  elements,	
  you	
  will	
  begin	
  to	
  feel	
  
more	
  confident	
  about	
  what	
  you	
  are	
  saying.	
  

One	
  important	
  thing	
  to	
  remember	
  is	
  that	
  if	
  you	
  “appear”	
  
confident,	
  the	
  audience	
  will	
  think	
  you	
  are	
  confident.	
  There	
  is	
  a	
  
common	
  phrase	
  “Dress	
  for	
  Success”.	
  If	
  you	
  LOOK	
  successful	
  to	
  
other	
  people,	
  it	
  will	
  help	
  you	
  BE	
  successful.	
  



Warm	
  Up	
  Ques�on	
  
Each	
  key	
  term	
  is	
  a	
  skill	
  for	
  performance.	
  	
  Which	
  skill	
  will	
  be	
  easiest	
  
for	
  you,	
  and	
  which	
  skill	
  will	
  be	
  most	
  difficult?	
  	
  Why?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  stage	
  
●  posture	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  is	
  the	
  difference	
  between	
  good	
  and	
  bad	
  body	
  

language?	
  
●  Why	
  should	
  you	
  vary	
  your	
  voice?	
  

Talking	
  Points	
  
OK.	
  As	
  we	
  learn	
  about	
  performing	
  your	
  presenta�on	
  with	
  power,	
  
we’re	
  going	
  to	
  be	
  using	
  the	
  Key	
  Terms.	
  So	
  let’s	
  have	
  a	
  look	
  at	
  them	
  
now.	
  

Everyone	
  take	
  60	
  (or	
  120)	
  seconds	
  and	
  read	
  the	
  terms	
  and	
  their	
  
defini�ons.	
  

OK.	
  Now	
  close	
  your	
  books!	
  And	
  answer	
  my	
  ques�ons.	
  

1.  What	
  includes	
  volume,	
  pacing	
  and	
  intona�on?	
  
2.  What	
  kind	
  of	
  ques�on	
  makes	
  the	
  audience	
  think?	
  
3.  What	
  means	
  where	
  you	
  stand	
  and	
  move	
  when	
  you	
  are	
  

presen�ng?	
  
4.  How	
  do	
  you	
  communicate	
  besides	
  using	
  your	
  voice	
  and	
  

words?	
  
5.  What	
  does	
  the	
  “E”	
  in	
  PEGS	
  mean?	
  
6.  What	
  does	
  the	
  “S”	
  in	
  PEGS	
  mean?	
  



Warm	
  Up	
  Ques�on	
  
Who	
  are	
  three	
  confident	
  people	
  you	
  know?	
  	
  What	
  is	
  their	
  body	
  
language	
  like?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  adds	
  meaning	
  
●  emphasis	
  

Ques�ons	
  to	
  An�cipate	
  
●  Why	
  does	
  strong	
  body	
  language	
  show	
  confidence?	
  
●  How	
  do	
  you	
  use	
  a	
  microphone	
  and	
  show	
  strong	
  body	
  

language	
  at	
  the	
  same	
  �me?	
  

Talking	
  Points	
  
In	
  the	
  past,	
  it	
  was	
  common	
  for	
  presenters	
  to	
  stand	
  behind	
  a	
  
podium	
  and	
  talk	
  to	
  the	
  audience.	
  These	
  days,	
  that	
  doesn’t	
  work	
  
anymore.	
  The	
  audience	
  wants	
  to	
  feel	
  that	
  the	
  presenter	
  is	
  
talking	
  to	
  them,	
  like	
  you’re	
  having	
  a	
  conversa�on	
  with	
  them.	
  

In	
  Step	
  4	
  we	
  learned	
  that	
  we	
  should	
  choose	
  images	
  that	
  help	
  the	
  
audience	
  more	
  clearly	
  understand	
  our	
  words.	
  In	
  a	
  similar	
  way,	
  
we	
  should	
  use	
  our	
  bodies	
  on	
  the	
  stage	
  to	
  help	
  the	
  audience	
  
be�er	
  understand	
  our	
  message	
  and	
  our	
  points.	
  

A	
  lot	
  of	
  research	
  has	
  been	
  done	
  about	
  body	
  language.	
  In	
  
general:	
  
  55%	
  of	
  what	
  a	
  person	
  “says”	
  is	
  understood	
  through	
  body	
  

language	
  
  38%	
  is	
  understood	
  through	
  tone	
  of	
  voice	
  
  ONLY	
  7%	
  is	
  through	
  the	
  meaning	
  of	
  words.	
  

That	
  why	
  we	
  call	
  it	
  body	
  “LANGUAGE”!	
  



Warm	
  Up	
  Ques�on	
  
Have	
  you	
  ever	
  had	
  a	
  class	
  that	
  was	
  so	
  boring	
  you	
  wanted	
  to	
  
fall	
  asleep?	
  	
  What	
  class	
  was	
  it,	
  and	
  why	
  was	
  it	
  so	
  boring?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  deliberate	
  
●  fidget	
  

Ques�ons	
  to	
  An�cipate	
  
●  Why	
  does	
  movement	
  help	
  us	
  pay	
  a�en�on?	
  
●  Is	
  it	
  okay	
  to	
  move	
  more	
  than	
  four	
  �mes	
  during	
  my	
  

presenta�on?	
  
●  Can	
  I	
  move	
  when	
  I’m	
  not	
  changing	
  ideas?	
  	
  If	
  so,	
  when	
  

can	
  I	
  move?	
  

Talking	
  Points	
  
What	
  happens	
  when	
  you	
  look	
  at	
  something	
  that	
  is	
  
completely	
  s�ll,	
  not	
  moving	
  at	
  all?	
  You	
  might	
  start	
  to	
  think	
  of	
  
something	
  else	
  (or	
  daydream)	
  or	
  you	
  might	
  even	
  doze	
  off	
  
(fall	
  asleep).	
  It’s	
  similar	
  when	
  you	
  watch	
  a	
  presenter.	
  
PRESENTERS	
  NEED	
  TO	
  MOVE	
  ON	
  STAGE	
  

How	
  do	
  you	
  feel	
  when	
  someone	
  repeatedly	
  taps	
  a	
  pen	
  on	
  
the	
  desk?	
  Or	
  when	
  you	
  see	
  someone	
  moving	
  part	
  of	
  their	
  
body	
  over	
  and	
  over	
  again	
  for	
  no	
  reason?	
  You	
  might	
  feel	
  
annoyed,	
  right?	
  It	
  is	
  similar	
  when	
  a	
  presenter	
  walks	
  back	
  and	
  
forth	
  across	
  the	
  stage	
  without	
  a	
  purpose.	
  
PRESENTERS	
  SHOULD	
  MOVE	
  WITH	
  PURPOSE	
  

Each	
  member	
  of	
  the	
  audience	
  wants	
  you	
  to	
  have	
  a	
  
conversa�on	
  with	
  them.	
  So	
  you	
  need	
  to	
  move	
  on	
  stage	
  so	
  
you	
  can	
  create	
  the	
  percep�on	
  of	
  speaking	
  to	
  each	
  person	
  
individually.	
  



Warm	
  Up	
  Ques�on	
  
When	
  in	
  your	
  presenta�on	
  	
  might	
  you	
  want	
  to	
  help	
  your	
  
audience	
  feel	
  inspired?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  movement	
  

Ques�ons	
  to	
  An�cipate	
  
●  Should	
  our	
  movement	
  map	
  be	
  the	
  same	
  as	
  the	
  

example	
  on	
  page	
  97?	
  
●  What	
  are	
  some	
  ways	
  to	
  make	
  our	
  movement	
  map	
  

different?	
  

Talking	
  Points	
  
We	
  know	
  that	
  movement	
  is	
  important	
  to	
  make	
  a	
  connec�on	
  
with	
  the	
  audience.	
  Your	
  movement	
  also	
  helps	
  you	
  show	
  
emo�on.	
  

If	
  you	
  are	
  having	
  a	
  conversa�on	
  with	
  someone	
  and	
  they	
  take	
  
a	
  step	
  towards	
  you,	
  how	
  do	
  you	
  feel?	
  If	
  they	
  take	
  a	
  step	
  
backwards,	
  how	
  do	
  you	
  feel?	
  

Let’s	
  look	
  at	
  the	
  blue	
  box	
  on	
  (page	
  98)	
  and	
  think	
  some	
  more	
  
about	
  moving	
  with	
  a	
  purpose.	
  

It’s	
  also	
  a	
  really	
  good	
  idea	
  to	
  make	
  a	
  map	
  of	
  your	
  movement.	
  
Look	
  at	
  Ac�vity	
  5.01.	
  Where	
  do	
  you	
  want	
  to	
  stand	
  for	
  each	
  
of	
  your	
  points?	
  When	
  is	
  it	
  a	
  good	
  �me	
  to	
  move	
  forward?	
  
Backward?	
  To	
  the	
  le�	
  or	
  to	
  the	
  right?	
  



Warm	
  Up	
  Ques�on	
  
Some	
  people	
  gesture	
  a	
  lot	
  when	
  they	
  speak,	
  but	
  other	
  
people	
  keep	
  their	
  hands	
  to	
  themselves.	
  	
  What	
  is	
  your	
  habit?	
  	
  
Why	
  do	
  you	
  think	
  this	
  is?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  neutral	
  

Ques�ons	
  to	
  An�cipate	
  
●  Why	
  does	
  keeping	
  your	
  arms	
  at	
  your	
  sides	
  look	
  

confident?	
  
●  Do	
  I	
  need	
  a	
  gesture	
  for	
  everything	
  I	
  say?	
  

Talking	
  Points	
  
There’s	
  a	
  saying	
  that	
  “the	
  eyes	
  are	
  the	
  windows	
  to	
  your	
  
soul.”	
  In	
  a	
  way,	
  gestures	
  are	
  the	
  windows	
  to	
  your	
  emo�ons	
  
or	
  “state	
  of	
  mind”	
  when	
  you	
  make	
  a	
  presenta�on.	
  

When	
  you	
  are	
  talking	
  to	
  someone	
  you	
  usually	
  don’t	
  
consciously	
  think	
  about	
  their	
  gestures,	
  but	
  you	
  can	
  “read”	
  
their	
  inten�ons	
  and	
  emo�ons.	
  

Your	
  audience	
  will	
  do	
  the	
  same	
  with	
  your	
  gestures.	
  So	
  make	
  
sure	
  you	
  avoid	
  nega�ve	
  gestures	
  like	
  the	
  ones	
  at	
  the	
  bo�om	
  
of	
  page	
  98.	
  

As	
  you	
  prepare	
  your	
  presenta�on,	
  take	
  some	
  �me	
  to	
  
observe	
  others	
  while	
  they	
  are	
  talking.	
  What	
  gestures	
  do	
  you	
  
no�ce?	
  What	
  can	
  you	
  tell	
  about	
  their	
  mood,	
  emo�ons	
  or	
  the	
  
meaning	
  of	
  their	
  words?	
  



Sec�on	
  1	
  Ac�vity	
  (Op�onal)	
  

Purpose:	
  In	
  this	
  ac�vity,	
  students	
  will	
  help	
  each	
  other	
  generate	
  ideas	
  to	
  add	
  
body	
  language	
  to	
  their	
  presenta�ons.	
  	
  Students	
  will	
  also	
  be	
  able	
  to	
  prac�ce	
  
their	
  introduc�ons	
  in	
  front	
  of	
  an	
  audience.	
  

Descrip�on:	
  This	
  is	
  a	
  charades	
  (ac�ng	
  silently)	
  ac�vity.	
  	
  Pair	
  students	
  into	
  A	
  
and	
  B	
  partners.	
  	
  Ask	
  partner	
  A	
  to	
  read	
  his	
  or	
  her	
  introduc�on	
  aloud	
  to	
  
partner	
  B.	
  	
  Then,	
  partner	
  B	
  reads	
  his	
  or	
  her	
  introduc�on	
  aloud	
  to	
  partner	
  A.	
  	
  
A�er	
  reading	
  introduc�ons	
  to	
  each	
  other,	
  students	
  have	
  10	
  minutes	
  to	
  work	
  
separately.	
  	
  Partner	
  A	
  prepares	
  body	
  language	
  for	
  partner	
  B’s	
  introduc�on	
  
while	
  partner	
  B	
  prepares	
  body	
  language	
  for	
  partner	
  A’s	
  introduc�on.	
  	
  
Finally,	
  partner	
  A	
  reads	
  his	
  or	
  her	
  introduc�on	
  aloud	
  to	
  the	
  class	
  while	
  
partner	
  B	
  acts	
  out	
  appropriate	
  body	
  language	
  for	
  partner	
  A’s	
  introduc�on.	
  	
  
Then	
  partners	
  switch	
  roles;	
  partner	
  B	
  reads	
  his	
  or	
  her	
  introduc�on	
  aloud	
  to	
  
the	
  class	
  while	
  partner	
  A	
  acts	
  out	
  appropriate	
  body	
  language	
  for	
  partner	
  B’s	
  
introduc�on.	
  	
  Con�nue	
  un�l	
  every	
  pair	
  has	
  shared	
  with	
  the	
  class.	
  

For	
  Lower	
  Level	
  Students:	
  The	
  student	
  who	
  is	
  performing	
  body	
  language	
  
may	
  have	
  their	
  partner’s	
  script	
  in	
  front	
  of	
  them.	
  



Warm	
  Up	
  Ques�on	
  
Who	
  has	
  a	
  voice	
  that	
  you	
  like	
  to	
  listen	
  to?	
  	
  What	
  do	
  you	
  like	
  
about	
  this	
  person’s	
  voice?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  monotone	
  
●  intona�on	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  does	
  speak	
  carefully	
  mean?	
  
●  Is	
  it	
  possible	
  to	
  speak	
  too	
  loudly?	
  	
  How	
  loud	
  is	
  too	
  

loud?	
  

Talking	
  Points	
  
Using	
  your	
  voice	
  gives	
  you	
  another	
  opportunity	
  to	
  help	
  the	
  
audience	
  understand	
  you	
  be�er.	
  

If	
  you	
  speak	
  in	
  a	
  monotone	
  (no	
  change	
  in	
  your	
  voice)	
  what	
  
does	
  that	
  tell	
  the	
  audience?	
  

Let’s	
  brainstorm	
  a	
  li�le:	
  
  What	
  does	
  speaking	
  in	
  a	
  whisper	
  indicate?	
  
  What	
  does	
  speaking	
  loudly	
  say	
  to	
  the	
  audience?	
  
  What	
  does	
  speaking	
  with	
  emo�on	
  mean?	
  

Keep	
  these	
  ideas	
  in	
  mind	
  as	
  you	
  prac�ce	
  your	
  presenta�on.	
  



Warm	
  Up	
  Ques�on	
  
Some	
  people	
  find	
  it	
  difficult	
  to	
  speak	
  loudly.	
  	
  What	
  could	
  a	
  quiet	
  
person	
  do	
  to	
  increase	
  their	
  volume	
  more	
  effec�vely?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  pace	
  
●  presenta�on	
  voice	
  

Ques�ons	
  to	
  An�cipate	
  
●  Why	
  does	
  speaking	
  quickly	
  communicate	
  nervousness?	
  
●  Where	
  do	
  I	
  draw	
  the	
  vocal	
  variety	
  symbols	
  in	
  my	
  script?	
  

Talking	
  Points	
  
It’s	
  important	
  that	
  you	
  find	
  the	
  right	
  speaking	
  volume	
  when	
  you	
  
are	
  speaking.	
  It’s	
  not	
  really	
  difficult,	
  but	
  you	
  need	
  to	
  prac�ce	
  to	
  
make	
  sure	
  the	
  people	
  in	
  the	
  back	
  of	
  the	
  room	
  can	
  hear	
  you.	
  	
  

You	
  want	
  the	
  audience	
  to	
  feel	
  that	
  you	
  are	
  having	
  a	
  conversa�on	
  
with	
  each	
  of	
  them,	
  but	
  it’s	
  different	
  than	
  talking	
  with	
  your	
  friend	
  
who’s	
  standing	
  right	
  in	
  front	
  of	
  you.	
  	
  

Another	
  element	
  of	
  “Vocal	
  Variety”	
  is	
  your	
  speaking	
  speed	
  (or	
  
pace).	
  You	
  have	
  to	
  speak	
  slowly	
  enough	
  so	
  that	
  the	
  audience	
  
understands	
  your	
  words.	
  

What	
  does	
  it	
  usually	
  mean	
  when	
  someone	
  is	
  speaking	
  very	
  
quickly?	
  	
  Right.	
  It	
  probably	
  means	
  they	
  are	
  nervous.	
  

Let’s	
  look	
  at	
  the	
  box	
  at	
  the	
  bo�om	
  of	
  p.	
  101	
  and	
  see	
  how	
  we	
  can	
  
plan	
  our	
  vocal	
  variety.	
  



Warm	
  Up	
  Ques�on	
  
What	
  emo�ons	
  will	
  you	
  need	
  to	
  show	
  during	
  your	
  presenta�on	
  
and	
  when?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  tone	
  
●  harsh	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  does	
  speak	
  carefully	
  mean?	
  
●  Is	
  it	
  possible	
  to	
  speak	
  too	
  loudly?	
  	
  How	
  loud	
  is	
  too	
  loud?	
  

Talking	
  Points	
  
Think	
  about	
  the	
  three	
  purposes	
  of	
  giving	
  presenta�ons:	
  to	
  inform,	
  
to	
  persuade	
  and	
  to	
  inspire.	
  Which	
  one	
  do	
  you	
  think	
  has	
  the	
  most	
  
emo�on?	
  It’s	
  probably	
  persuade	
  or	
  inspire,	
  right?	
  Why?	
  It’s	
  
because	
  you	
  are	
  trying	
  to	
  make	
  the	
  audience	
  change	
  their	
  thinking	
  
or	
  their	
  behavior.	
  

Do	
  you	
  think	
  people	
  make	
  decisions	
  to	
  change	
  their	
  thinking	
  or	
  
behavior	
  based	
  on	
  logic?	
  or	
  emo�on?	
  The	
  research	
  shows	
  that	
  
usually	
  people	
  decide	
  based	
  on	
  emo�on.	
  So	
  you	
  need	
  to	
  be	
  able	
  to	
  
show	
  your	
  emo�ons	
  in	
  a	
  way	
  that	
  will	
  support	
  your	
  ideas.	
  And	
  
remember	
  that	
  even	
  in	
  informa�ve	
  presenta�ons,	
  you	
  want	
  to	
  
show	
  how	
  people	
  will	
  benefit	
  from	
  the	
  informa�on	
  you	
  are	
  giving	
  
them.	
  	
  

Let’s	
  look	
  at	
  Ac�vity	
  5.03	
  and	
  see	
  what	
  different	
  emo�ons	
  sound	
  
like.	
  Then	
  you	
  can	
  use	
  emo�on	
  be�er	
  in	
  your	
  presenta�on.	
  



Sec�on	
  2	
  Ac�vity	
  (Op�onal)	
  

Intona�on	
  Charades	
  

Purpose:	
  To	
  help	
  students	
  prac�ce	
  saying	
  phrases	
  using	
  different	
  emo�ons	
  in	
  a	
  
fun	
  way	
  

Descrip�on:	
  In	
  this	
  ac�vity	
  students	
  will	
  work	
  in	
  pairs.	
  	
  	
  

Student	
  A	
  writes	
  10	
  emo�ons	
  on	
  ten	
  small	
  slips	
  of	
  paper.	
  	
  	
  

Student	
  B	
  writes	
  10	
  short	
  phrases	
  on	
  ten	
  small	
  slips	
  of	
  paper.	
  	
  	
  

Procedure:	
  Students	
  take	
  turns	
  drawing	
  one	
  emo�on	
  and	
  one	
  phrase	
  from	
  the	
  
pile;	
  the	
  target	
  student	
  says	
  the	
  phrase	
  showing	
  the	
  emo�on;	
  the	
  listening	
  
students	
  have	
  to	
  guess	
  the	
  emo�on	
  (and	
  can	
  require	
  each	
  other	
  to	
  repeat	
  the	
  
emo�on	
  un�l	
  it	
  sounds	
  genuine).	
  



Low	
  Level	
  Student	
  Support:	
  The	
  Instructor	
  provides	
  the	
  emo�ons	
  and	
  
phrases	
  

Possible	
  Emo�ons:	
  Serious,	
  Passionate,	
  Angry,	
  Happy,	
  Excited,	
  Sad,	
  Bored,	
  
Enthusias�c,	
  Crazy,	
  Roman�c	
  

Possible	
  Phrases:	
  Thank	
  you.	
  
Goodbye.	
  
I	
  hate	
  you.	
  
Do	
  I	
  have	
  to?	
  
Can	
  you	
  believe	
  it?	
  
I	
  never	
  do	
  that.	
  
Help	
  me!	
  
Guess	
  what!	
  
I’m	
  hungry.	
  
This	
  hamburger	
  is	
  amazing.	
  
Oh	
  no!	
  	
  I	
  forgot	
  to	
  do	
  my	
  homework!	
  
What	
  �me	
  is	
  it?	
  
I	
  never	
  watch	
  TV.	
  
I	
  love	
  presenta�ons.	
  
I	
  had	
  so	
  much	
  fun.	
  



Warm	
  Up	
  Ques�on	
  
Do	
  you	
  like	
  to	
  par�cipate	
  during	
  classes	
  or	
  lectures?	
  	
  Why	
  or	
  why	
  
not?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  control	
  the	
  room	
  
●  center	
  of	
  a�en�on	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  does	
  audience	
  management	
  mean	
  exactly?	
  
●  What	
  if	
  I	
  don’t	
  want	
  to	
  be	
  the	
  center	
  of	
  a�en�on?	
  

Talking	
  Pointsa	
  
A	
  presenta�on	
  is	
  an	
  OPPORTUNITY	
  to	
  talk	
  with	
  an	
  audience	
  and	
  
share	
  your	
  ideas.	
  And	
  your	
  ideas	
  are	
  worth	
  hearing	
  about,	
  right?	
  	
  
So	
  it	
  makes	
  sense	
  that	
  you	
  should	
  try	
  hard	
  to	
  get	
  the	
  audience	
  to	
  
pay	
  close	
  a�en�on.	
  

Mark	
  Twain	
  once	
  said,	
  “There	
  are	
  two	
  types	
  of	
  speakers.	
  Those	
  
who	
  get	
  nervous	
  and	
  those	
  who	
  are	
  liars.”	
  

Basically,	
  he	
  is	
  saying	
  that	
  we	
  are	
  all	
  nervous	
  when	
  we	
  present.	
  
But	
  there	
  are	
  ways	
  to	
  feel	
  more	
  confident	
  and,	
  equally	
  important,	
  
there	
  are	
  ways	
  that	
  we	
  can	
  “appear”	
  or	
  “look”	
  confident.	
  

We	
  should	
  also	
  remember	
  that	
  it	
  should	
  not	
  be	
  “you	
  VS	
  the	
  
audience”.	
  It	
  should	
  be	
  “you	
  AND	
  the	
  audience.”	
  How	
  can	
  you	
  
make	
  this	
  happen?	
  One	
  way	
  is	
  to	
  get	
  the	
  audience	
  to	
  JOIN	
  you	
  
and	
  work	
  with	
  you!	
  

Let’s	
  see	
  how	
  we	
  can	
  do	
  that.	
  



Warm	
  Up	
  Ques�on	
  
On	
  a	
  scale	
  from	
  1-­‐10,	
  how	
  nervous	
  do	
  you	
  feel	
  before	
  speaking	
  in	
  
public?	
  	
  Why?	
  	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  showing	
  confidence	
  
●  control	
  nervousness	
  

Ques�ons	
  to	
  An�cipate	
  
●  Do	
  I	
  have	
  to	
  choose	
  a	
  confident	
  person	
  that	
  I	
  know,	
  or	
  can	
  I	
  

choose	
  a	
  celebrity?	
  
●  Should	
  I	
  smile	
  if	
  I’m	
  talking	
  about	
  something	
  sad	
  or	
  serious?	
  

Talking	
  Points	
  
Confidence is key!  How	
  can	
  you	
  be	
  confident	
  on	
  stage?	
  We	
  
suggest	
  you	
  prac�ce	
  PEGS.	
  To	
  see	
  how	
  important	
  PEGS	
  is,	
  answer	
  
these	
  ques�ons	
  about	
  the	
  opposite	
  of	
  PEGS.	
  What	
  is	
  a	
  presenter	
  
“telling”	
  the	
  audience	
  when:	
  

1.  they	
  are	
  slightly	
  slumped	
  over?	
  
2.  they	
  look	
  at	
  the	
  floor	
  or	
  up	
  at	
  the	
  ceiling?	
  
3.  they	
  never	
  move	
  their	
  arms	
  or	
  hands?	
  
4.  they	
  never	
  smile?	
  

Simply	
  put,	
  the	
  presenter	
  doesn’t	
  look	
  confident.	
  	
  

When	
  you	
  stand	
  up	
  straight,	
  look	
  at	
  your	
  audience,	
  move	
  naturally	
  
and	
  smile,	
  your	
  audience	
  will	
  feel	
  engaged	
  and	
  will	
  be	
  more	
  likely	
  
to	
  listen	
  a�en�vely.	
  

PEGS	
  is	
  the	
  KEY	
  to	
  Confidence!	
  



Warm	
  Up	
  Ques�on	
  
What	
  are	
  some	
  things	
  that	
  a	
  presenter	
  can	
  do	
  to	
  make	
  his	
  or	
  her	
  
audience	
  happy?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  give-­‐and-­‐take	
  
●  call	
  out	
  

Ques�ons	
  to	
  An�cipate	
  
●  What	
  do	
  I	
  do	
  if	
  I	
  ask	
  a	
  ques�on	
  that	
  my	
  audience	
  doesn’t	
  

know	
  the	
  answer	
  to?	
  
●  What	
  if	
  my	
  audience	
  gives	
  me	
  an	
  answer	
  that	
  I	
  don’t	
  

expect?	
  

Talking	
  Points	
  
Why	
  is	
  audience	
  par�cipa�on	
  a	
  good	
  idea?	
  

We’ve	
  men�oned	
  before	
  that	
  you	
  want	
  to	
  have	
  a	
  “conversa�on”	
  
with	
  your	
  audience.	
  Think	
  about	
  conversa�ons	
  that	
  you	
  have	
  with	
  
your	
  friends,	
  family	
  or	
  classmates.	
  Is	
  it	
  a	
  “one-­‐way”	
  exchange,	
  
where	
  only	
  one	
  person	
  interacts	
  (talks)?	
  No,	
  right?	
  As	
  presenters	
  
we	
  should	
  think	
  of	
  our	
  presenta�on	
  in	
  a	
  similar	
  way.	
  We	
  should	
  
give	
  our	
  audience	
  an	
  opportunity	
  to	
  par�cipate.	
  

Let’s	
  look	
  at	
  pa.	
  105	
  and	
  see	
  some	
  ways	
  we	
  can	
  do	
  that.	
  



Warm	
  Up	
  Ques�on	
  
Have	
  you	
  ever	
  volunteered	
  in	
  class	
  only	
  to	
  be	
  told	
  by	
  your	
  
teacher	
  that	
  you’re	
  wrong?	
  	
  How	
  did	
  you	
  feel?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  expected	
  answer	
  
●  acknowledge	
  ideas	
  

Ques�ons	
  to	
  An�cipate	
  
●  If	
  my	
  audience	
  is	
  wrong,	
  why	
  is	
  it	
  bad	
  to	
  say	
  that	
  

they’re	
  wrong?	
  
●  What	
  if	
  I	
  don’t	
  agree	
  with	
  my	
  audience?	
  	
  Do	
  I	
  have	
  to	
  

pretend	
  that	
  I	
  agree?	
  

Talking	
  Points	
  
Let’s	
  con�nue	
  with	
  our	
  analogy	
  of	
  having	
  a	
  conversa�on	
  with	
  
your	
  audience.	
  	
  

When	
  you	
  are	
  talking	
  with	
  friends	
  or	
  family,	
  do	
  you	
  always	
  get	
  
the	
  response	
  from	
  them	
  that	
  you	
  want	
  or	
  expect?	
  Probably	
  
not.	
  What	
  do	
  you	
  do	
  when	
  you	
  don’t	
  get	
  the	
  response	
  to	
  
expect?	
  

Working	
  with	
  an	
  audience	
  is	
  similar.	
  If	
  you	
  ask	
  a	
  ques�on,	
  you	
  
won’t	
  always	
  get	
  the	
  response	
  you	
  expect.	
  That	
  is	
  OK.	
  It’s	
  
normal.	
  You	
  just	
  have	
  to	
  be	
  prepared	
  to	
  understand	
  and	
  
respect	
  the	
  responses	
  you	
  get.	
  Then	
  be	
  able	
  to	
  guide	
  the	
  
audience	
  in	
  the	
  direc�on	
  you	
  want	
  to	
  go.	
  

Let’s	
  look	
  at	
  p.	
  106	
  and	
  get	
  some	
  ideas	
  about	
  how	
  to	
  do	
  that.	
  



Warm	
  Up	
  Ques�on	
  
Do	
  you	
  like	
  being	
  surprised?	
  	
  Why	
  or	
  why	
  not?	
  

Pre-­‐Teaching	
  
Students	
  need	
  to	
  be	
  familiar	
  with	
  the	
  following	
  terms	
  and	
  
concepts:	
  
●  an�cipate	
  

Ques�ons	
  to	
  An�cipate	
  
●  How	
  can	
  I	
  guess	
  what	
  my	
  audience	
  might	
  say?	
  

Talking	
  Points	
  
The	
  best	
  way	
  to	
  guide	
  the	
  audience	
  a�er	
  they	
  respond	
  to	
  you	
  is	
  
to	
  try	
  and	
  guess	
  (an�cipate)	
  what	
  their	
  responses	
  might	
  be	
  
BEFORE	
  your	
  presenta�on.	
  

Look	
  at	
  Ac�vity	
  5.06	
  and	
  think	
  about	
  your	
  presenta�on.	
  	
  

What	
  ques�ons	
  do	
  you	
  plan	
  to	
  ask	
  your	
  audience?	
  

How	
  do	
  you	
  think	
  they	
  might	
  respond?	
  



Step	
  3	
  Ac�vity	
  (Op�onal)	
  

Stare	
  &	
  Share	
  	
  

(an	
  Eye	
  Contact	
  ac�vity)	
  	
  

Purpose:	
  To	
  help	
  students	
  get	
  in	
  the	
  habit	
  of	
  making	
  eye	
  contact	
  with	
  
their	
  audience.	
  

Descrip�on:	
  Students	
  stand	
  in	
  a	
  circle.	
  	
  If	
  students	
  make	
  eye	
  contact	
  
with	
  each	
  other,	
  they	
  must	
  trade	
  places	
  in	
  the	
  circle	
  without	
  breaking	
  
eye	
  contact;	
  if	
  eye	
  contact	
  is	
  broken,	
  then	
  students	
  should	
  go	
  back	
  to	
  
their	
  original	
  place	
  and	
  try	
  again.	
  	
  Once	
  two	
  students	
  trade	
  places,	
  they	
  
cannot	
  trade	
  again	
  with	
  each	
  other.	
  They	
  should	
  make	
  eye	
  contact	
  with	
  
others.	
  

A�er	
  students	
  get	
  the	
  hang	
  of	
  the	
  ac�vity,	
  add	
  emo�ons	
  while	
  they	
  are	
  
making	
  eye	
  contact:	
  Serious,	
  Passionate,	
  Angry,	
  Happy,	
  Excited,	
  Sad,	
  
Bored,	
  Enthusias�c	
  



Talking	
  Points	
  
Let’s	
  see	
  how	
  the	
  author	
  planned	
  to	
  
use	
  her	
  voice,	
  body	
  language	
  and	
  the	
  
stage.	
  

Read	
  the	
  Author’s	
  Model	
  and	
  pay	
  
a�en�on	
  to	
  how	
  the	
  author	
  makes	
  
notes	
  for	
  each	
  part	
  of	
  her	
  
“performance”.	
  



Talking	
  Points	
  
As	
  you	
  read	
  through	
  the	
  Author’s	
  
notes,	
  no�ce:	
  

Where	
  is	
  she	
  standing?	
  

How	
  is	
  she	
  using	
  her	
  body	
  to	
  support	
  
her	
  words?	
  

It	
  may	
  sound	
  a	
  li�le	
  strange,	
  but	
  
some�mes	
  it	
  takes	
  “planning”	
  to	
  “look	
  
natural”!	
  



Talking	
  Points	
  
Planning	
  your	
  stage	
  movement	
  is	
  
really	
  important	
  because	
  it	
  doesn’t	
  
come	
  naturally.	
  Especially	
  be	
  careful	
  
not	
  to	
  block	
  the	
  screen	
  if	
  there	
  is	
  an	
  
image	
  you	
  want	
  your	
  audience	
  to	
  see.	
  

However,	
  for	
  body	
  language,	
  you	
  only	
  
need	
  to	
  plan	
  your	
  gestures	
  for	
  your	
  
most	
  important	
  points	
  (sentences).	
  
Your	
  natural	
  body	
  language	
  should	
  be	
  
OK	
  for	
  most	
  of	
  your	
  presenta�on.	
  	
  



Talking	
  Points	
  
You	
  can	
  see	
  how	
  well	
  the	
  author	
  
planned	
  her	
  movement,	
  gestures	
  
and	
  vocal	
  variety.	
  

You	
  don’t	
  have	
  to	
  be	
  as	
  detailed	
  as	
  
the	
  author,	
  but	
  remember	
  that	
  the	
  
more	
  you	
  plan,	
  the	
  be�er	
  your	
  
presenta�on	
  will	
  be!!	
  	
  

GOOD	
  LUCK!!!	
  



Sec�on	
  4	
  Ac�vity	
  (Op�onal)	
  

Prac�ce	
  Like	
  the	
  Author	
  

Purpose:	
  To	
  give	
  students	
  a	
  chance	
  to	
  see	
  (and	
  prac�ce)	
  how	
  the	
  author’s	
  
model	
  works.	
  They	
  can	
  then	
  incorporate	
  these	
  ideas	
  into	
  their	
  presenta�on.	
  

Descrip�on:	
  The	
  author’s	
  model	
  text	
  and	
  the	
  notes	
  are	
  cut	
  into	
  sec�ons.	
  
Students	
  work	
  in	
  pairs.	
  Student	
  A	
  gets	
  a	
  sec�on	
  of	
  text	
  and	
  the	
  notes.	
  Student	
  
B	
  gets	
  only	
  the	
  sec�on	
  of	
  text.	
  Students	
  A	
  “performs”	
  the	
  sec�on	
  according	
  to	
  
the	
  notes.	
  Student	
  B	
  watches	
  and	
  listens	
  and	
  tries	
  to	
  write	
  down	
  the	
  voice,	
  
body	
  language	
  and	
  voice	
  notes	
  as	
  Student	
  A	
  performs.	
  

For	
  lower	
  level	
  students:	
  Instead	
  of	
  “trying	
  to	
  do	
  all	
  of	
  the	
  notes	
  (voice,	
  body	
  
language	
  and	
  stage	
  movement)	
  at	
  the	
  same	
  �me,	
  they	
  can	
  do	
  them	
  one	
  at	
  a	
  
�me.	
  

NOTE:	
  Students	
  A	
  and	
  B	
  should	
  read	
  through	
  their	
  sec�on	
  of	
  the	
  Author’s	
  
Model	
  before	
  the	
  ac�vity	
  to	
  familiarize	
  themselves	
  with	
  the	
  content	
  and	
  flow	
  
of	
  that	
  sec�on.	
  This	
  prepara�on	
  will	
  allow	
  them	
  to	
  focus	
  on	
  the	
  voice,	
  body	
  
language	
  and	
  stage	
  movement	
  while	
  they	
  do	
  the	
  ac�vity.	
  



Student	
  A	
  

Student	
  B	
  

V:	
  
BL:	
  
S:	
  
V:	
  
BL:	
  
S:	
  

V:	
  
BL:	
  



Student	
  A	
  

Student	
  B	
  

BL:	
  

BL:	
  
BL:	
  

BL:	
  

V:	
  



Student	
  A	
  

Student	
  B	
  

S:	
  
BL:	
  

BL:	
  

V:	
  



Student	
  A	
  

Student	
  B	
  

S:	
  
BL:	
  

S:	
  
V:	
  
BL:	
  

V:	
  



Student	
  A	
  

Student	
  B	
  

BL:	
  

BL:	
  

BL:	
  

V:	
  



Student	
  A	
  

Student	
  B	
  

S:	
  

BL:	
  

V:	
  



Talking	
  Points	
  
OK.	
  Let’s	
  see	
  what	
  we’ve	
  learned	
  
during	
  this	
  Step!	
  

Get	
  into	
  groups	
  of	
  3	
  or	
  4	
  and	
  play	
  
the	
  Review	
  Game.	
  



FUN	
  CHALLENGE!	
  

Work	
  with	
  a	
  partner	
  and	
  try	
  to	
  
solve	
  the	
  crossword	
  puzzle.	
  



Talking	
  Points	
  

Here	
  are	
  some	
  Helpful	
  
Expressions	
  that	
  you	
  can	
  use	
  in	
  
your	
  presenta�on.	
  

You	
  can	
  use	
  them	
  now	
  or	
  come	
  
back	
  later	
  and	
  use	
  them.	
  



Talking	
  Points	
  
Here	
  are	
  some	
  useful	
  HINTs	
  to	
  
keep	
  in	
  mind	
  as	
  you	
  prepare	
  
for	
  your	
  presenta�on.	
  


